
Sparks Financial Education:  
Protect and Paradigms 

 
New Format for 2020 (and beyond....!) 

  
In our inaugural year, we dedicated each month to a basic financial principle or topic. Moving 
forward, we will still be doing that (because the fundamentals are the most important), but we 
will also dedicate a small portion of these articles to an introduction into an advanced principle. 
This may be starting a business, investing philosophies, money and psychology, real estate, 
etc. The goal is for everyone to be able to continue to bolster their proficiency in the basics but 
to also be able to dabble in the more complex topics as well, enjoy! 
 

The Basics - Protect! 

 



The chart above shows the net (taxes and spending are already subtracted) earning potential of 
a household/individual who: 

  
• will work 30 more years 
• earns $150,000/yr (gross) increasing on average by 4% per year 
• is saving 20% of their income 
• has already saved up $100,000 in retirement, investment, and savings accounts 
• gets a 4% rate of return on their savings  

  
None of these assumptions are unreasonable, so take a minute to imagine what $5 Million 

dollars means for you .... 
  

is it travel? is it not working as much or at all? is it starting a passion project? is it supporting 
your family or charity? 

  
Most all of you are going to be able to do these things if you have built a savings habit and are 

dedicated working professionals. These are significant and meaningful things that bring purpose 
and joy to yourself and those around you. Note that none of those assumptions require fancy 

investing techniques, some special and exclusive "formula", etc. 
  

But one thing they do require is for nothing to go wrong. What could go wrong? A sickness or 
injury, a family health issue, an early death, a car accident, a lawsuit, etc. Therefore, the first 

step in doing the basics right is creating a level of protection that insulates the above potential 
from the things that could go wrong. If something does go wrong, your financial potential, and 

thus your goals and dreams, are not affected. 
How do you do that? 

  
• Optimal Property Protections (Auto, Home/Renter's, Umbrella Insurance) 
• Optimal Medical Protections (Health, Disability, and Long Term Care Insurance) 
• Optimal Legal Protection (Wills/Trusts and Powers of Attorney) 
• Optimal End-of-Life Protections (Life Insurance) 

  
*Please do not fall into the trap of thinking that if you have these, then you are good. Unless you 
have thoroughly read your protections and understand what they actually protect, you may have 
significant exposed areas. 
  
We will begin to dive into the details of these in our next issue, so that you can fully understand 
what each of these do and how to get them right. Can't wait? Then reply to this email with your 
questions. 
 

 
 
 
 
 
 
 



The Advanced - Resetting your Money Paradigm 
  

For our first advanced topic, it is appropriate to begin to reshape the way you think about money 
and what it represents, the value it has, and how the rest of the world views YOU in the context 

of money. This may seem easy to do, but this requires a lot of personal work, time, and 
reflection. So often, we can get sucked into our own lives, agendas, and perspectives that we 
forget to realize that there are differing perspectives, larger forces at play, and subconscious 
factors that influence our decisions. Here are some points that we would encourage you to 

reflect on, so that you can be better equipped to dive into the advanced technical concepts of 
money. 

  
1. What does money mean to me? Why does it mean that? Is this congruent with I how live 

my life? 
2. What are the most valuable things to me in my life? How does money play a role in that? 
3. Your earning potential lies within the range of millions of dollars. What can be 

accomplished with that amount of money? Do you view yourself as such a valuable asset? 
If no, why not? 

4. You represent millions of dollars to those around you, such as government agencies, 
marketing firms, consumer goods makers, and financial institutions. If you represent a 
significant potential asset to them, how does that shape the way they interact with you? 
  
Ask yourself these questions, and begin to build a self-awareness and an appropriate perspective 
about money; the value you have; and your role you play within your friends and family and our 
larger society. If you are able to ponder these questions for a few minutes each day, then you will 
be able to dive into more advanced topics with a fresh and new paradigm about money and how 
to act responsibly, efficiently, and confidently around it. 
 
Material discussed is meant for general informational purposes only and is not to be construed as tax, legal, or investment advice. Although the information has been gathered from sources believed to be reliable, 
please note that individual situations can vary. Therefore, the information should be relied upon only when coordinated with individual professional advice. This material contains the current opinions of the author 
and such opinions are subject to change without notice. All scenarios and names mentioned herein are purely fictional and have been created solely for training purposes. Any resemblance to existing situations, 

persons or fictional characters is coincidental. The information presented should not be used as the basis for any specific investment advice. 

 


